
	 	



The	Social	Media	Checklist 

Here’s a quick checklist I’ve assembled for use when tackling social media.  The 

purpose of this list is to make you aware of different marketing tactics you can use 

WHILE your using certain social medial platforms.  With this checklist I tried to stay 

away from paid advertisement which most of the platforms support. 

 

Without spending another minute of your time talking, let's just jump right into 

different ways that you can market yourself, brand, business, products, or anything 

else, entirely using social media. 

 

 



Facebook	Checklist		
 

The following are few items in Facebook that you want to look at to grow your 

audience and your brand. 

 

☐ Create A Facebook “Page”  

 

Facebook allows users to create what's known as a “Page” which contains pertinent 

information about your brand, business, or anything else that you page is centered 

around.  User's can like your page, and then they will see updates from you about 

anything you post.  This is not only easy to do, it's also one of the best ways to 

market on Facebook as a whole. 

 

☐ Join Facebook Groups That Are Relevant To Your Business 

 

Groups are an awesome marketing and community tool that you can use to receive 

information on your niche and also respond and post your own info, which in turn 

means you can get guaranteed traffic if you contribute valuable content and posts. 

 

☐ Cross Post Content 

 

If you're a blogger, write articles, sell information products, or anything else you 

should cross post anything you create on the web, on your Facebook page, or even 

in groups as well.  Make sure that you don't post the entirety of an article or blog 

post, but rather summarize it or share a teaser, and then link to the full post at the 

end. 

 

 



Twitter	Checklist	
 

Check out these great ideas to promote your cause and grow your twitter following 
 

☐ Reply To Tweets And Answer Questions 

 

 Search for tweets that contain keywords related to your business or products and if 

they're questions, answer them, if they are just content, reply to them.  This is your 

opportunity to make connections with others, and also drive traffic to your own site 

and twitter profile. 

 

 

☐ Follow Others Who Follow An “Authority” In Your Niche 

 

Find the major players in your niche or market, and then view their followers and 

people that interact with their tweets.  Follow those accounts, or even interact with 

them.  This is an excellent way to get to know people in your space.  A lot of times 

it’s hard to get to the ‘guru’ but the followers are normally obtainable. 

 

 

☐ Use Hashtags To Engage Users That Are In Your Niche Or Market  

 

People normally use hashtags on Twitter to interact with or create conversation.  Not 

only that, but Twitter displays the trending hashtags and topics all throughout the 

day, for different regions.  You can help use this to your advantage by discussing 

popular trending topics and spawn engagements and discussions. 

 

 

☐ Ask Questions Or Create A Poll 

 

An integrated feature on Twitter allows you to create Polls. This is an excellent way 

to generate tons of engagement, conversions, and traffic for anything you want. 

Another way is by simply asking questions. Don’t forget to include hashtags. 



Pinterest	Checklist	
 

Pinterest has positioned itself firmly as a means for sharing, storyboarding, and 

spreading ideas, products, and different information. Use this checklist for different 

ways you can market your products on Pinterest. 

 

☐ Pin Relevant Products Or Projects For Your Niche 

 

This is the main purpose of Pinterest, and you should become accustomed to it if you 

plan to use the platform.  It's easy to find pins (pictures) and posts that you can 

even add your own comments to help build a following. 

 

 

☐ Upload Your Own Images 

 

You can upload your own images of your products, crafts, or anything else to the 

platform. You should try to keep them related to your niche. This not only gives your 

account an original edge and authority, but it will also create loads of traffic all 

directed back to you. 

 

 

☐ Promote & Communicate With Other Users  

 

Pinterest has a gigantic user base which makes it easy to interact with other users 

and make valuable connections.  By doing this, you'll help increase your authority, 

expand your audience, and maybe even end up getting promoted by some bigger 

accounts or celebrities that use Pinterest. 



Instagram	Checklist	
 

Instagram is by far the most popular platform and app for sharing and has now 

found it's way into many big businesses and marketers campaigns.  With that said, 

let’s now look at an Instagram checklist. 

 

☐ Post Photos of Your Products 

 

Not sure what to post?  Try focusing on uploading images of your products, 

inventory, or other details.  You can even post photos of people wearing your clothes 

or using your product which will help improve your overall brand awareness. 

 

☐ Upload Photos Of ‘Behind The Scenes’ of Your Business Or Your Life  

 

People love to witness a behind the scene's experience of a business or the individual 

that they like.  Showing off the different aspects of how your business functions, or 

sharing specific details about your personal life can be a great way to connect with 

your audience personally. People want to support people. 

 

☐ Use Hashtags In The Caption For Every Photo 

 

Just like on Twitter, this platform makes use of hashtags.  Make sure to implement 

the hashtag for your brand, or relevant hashtags to the subject matter of your 

photo.  Users are searching for these hashtags and it's a great way to create traffic 

to your profile or site. 



General	Social	Media	Checklist	
 

Here are some general tips for marketing across all of the different social media 

platforms that are out there. 

 

☐ Create One Unified Hashtag Or Phrase For Your Niche 

 

Create and use your brand-specific hashtag. You should be using this hashtag on 

EVERYTHING. Every digital image you create, every post, your email signature and 

more. Anywhere you can think of—share it! By using a brand or product-specific 

hashtag, you’ll make it really easy for people to find not only what you’re sharing, 

but what other people are saying too! 

 

☐ Connect All Of Your Accounts To Cross Promote And Cross Post 

 

A lot of the social networking platforms support the ability to connect your OTHER 

social network accounts to each other.  You can then select the option to cross-post 

and share between your different accounts.  This is an excellent way to not only save 

time without having to post on all of the different accounts but also an easy way to 

generate traffic between platforms as well. 

 

☐ View Other Page's And Learn From Their Successes 

 

Visit other popular page's in your niche and look at the posts that they make they 

end up being the most successful. What you can then do is see what they did right or 

wrong, and implement those strategies into your own marketing plan. Model them, 

DON’T COPY. 

 



Closing	Thoughts 
 

I hope you’ve enjoyed my quick social media checklist.  Please make sure to sign up 

for more great info at 

 

http://www.robertborsuk.com 

 

Social networks aren't difficult to get started with and it can be a lot of fun to setup 

shop on them.  You should try to at least make a small effort to use them so that 

your brand will at least be visible on the internet which can be a major help. 

 

Consider that you own a brick and mortar store (with a physical store front), having 

a Facebook page with details can help your business a lot by providing things such as 

hours of operation, location(s), stock, specials / sales, and more.  This can only help 

to contribute to your physical store receiving more traffic. 

 

If you want, or already have an online business, having a social presence nowadays 

is an absolute necessity, so make sure to setup your social media accounts. 

 

I hope you have learned a few things from this checklist, and I want to personally 

thank you for taking the time to go through this.   

 

Rob Borsuk 

 

Now get out there and start marketing on social media!  Good luck! 


